2012 Premier Program

Co-op Claim and Activity Worksheet
	Square D Account Number:       
	Distributor Name:       


	Name of Premier Contact:        
	Date:          (mm/dd/yy)

	Phone:        
	Fax:      
	E-mail:       

	


This is strictly a worksheet, please use the on-line tools on www.sqdsepremier.com to submit your claim
	A. Co-op Claim (required documentation can be uploaded through the on-line claims tool or faxed to NSI.)
In order to submit a Co-op claim, please categorize the claim activity.   Corporate Co-op account (if applicable):      _________________________     
 FORMCHECKBOX 
 Advertising – Calendars, Pocket Digests, Slide Charts)                                                              FORMCHECKBOX 
 Merchandise – Summit Specialty (100%)   
 FORMCHECKBOX 
 Advertising – Multiple companies (Pro-rated, 100% ÷ X)                                                             FORMCHECKBOX 
 Promotions – Customer Relationship Activity (50%)  

 FORMCHECKBOX 
 Advertising – Schneider Electric only (100%)                                                                              FORMCHECKBOX 
 Promotions – To drive sales, multiple companies included                                                                                                                   FORMCHECKBOX 
 Computer – Computer Units, Monitors, Printer (25%)                                                                     
(Pro-rated, 100% ÷ X)    

 FORMCHECKBOX 
 Demo Equipment (100%)                                                                                                             FORMCHECKBOX 
 Promotions – To drive Schneider Electric sales (100%)
 FORMCHECKBOX 
 Distributor Funded Internal Incentive (100%)                                                                               FORMCHECKBOX 
 Training – Lunch and Learn (100%)
 FORMCHECKBOX 
 EDI Transaction Set Development (100%)


                                            FORMCHECKBOX 
 Training – Non-Schneider Electric Training (50%)
 FORMCHECKBOX 
 Merchandise –a non-preferred vendor (50%)                                       

       FORMCHECKBOX 
 Training – Room and Travel Expenses (100%)                                                                                                                                                                                                                                                    
 FORMCHECKBOX 
 Merchandise –more than one manufacturer (Pro-rated, 50% ÷ X)                                               FORMCHECKBOX 
 Training Schneider Electric Training Course (100%)                                                                                                                                 

 FORMCHECKBOX 
 Merchandise –non-preferred vendor, when approved vendor                                                      FORMCHECKBOX 
 Product and Customer Conversions (100%)              
      can’t provide the item (100%)                                                                                                      FORMCHECKBOX 
 Ansira Concierge Services (100%)               




   
                                                                                                                                                                                                     
Total Dollar Value of Activity:       
Percentage Reimbursement:                     %
Total Dollar Value of Co-op Claim:       



B. Channel-Led Activity Reporting
 (Schneider Electric-led activities are automatically reported)
Please indicate the appropriate category for the Development Activity completed. In order to receive points, you must also complete the necessary documentation in the “Documentation Requirements” section.

	If participating as a group, list account numbers involved:       


Knowledge Management  


Customer Development (cont.)

 Stock Sales Performance
  FORMCHECKBOX 
 Train as a Product Line Specialist   
 10pts
 FORMCHECKBOX 
 Convert a New Customer         
      5pts 
 FORMCHECKBOX 
 Stock New Products 

 10pts


     (capped at 20 points)


 FORMCHECKBOX 
 Host Customer Promo Activity
    10pts
 FORMCHECKBOX 
 Sell New Product Line to an Existing
   5pts

  FORMCHECKBOX 
 On-Site Instructor-Led Training(<=5 people) 5pts 
 FORMCHECKBOX 
 Host Customer Relationship           5pts
      Customer

  FORMCHECKBOX 
 On-Site Instructor-Led Training(>5 people)
 10pts
      Event (Multiple vendors) 

 FORMCHECKBOX 
 Schneider Electric Focused Product
 10pts
  FORMCHECKBOX 
 Off-Site Instructor-Led Training 1-2 days 
   7pts 
       (capped at 20 points)

     Display (capped at 10 points)


           
  FORMCHECKBOX 
 Off-Site Instructor-Led Training 3-5 days
 12pts
 FORMCHECKBOX 
 Host Customer Relationship          10pts       FORMCHECKBOX 
 Distributor Created Internal Incentive
 10pts

      Event (Schneider Only)

      Program (capped at 2 programs)

Customer Development  


       (capped at 20 points)

       (1- 2 months)                    
   

 FORMCHECKBOX 
 Conduct Customer Training 
   
 10pts
 FORMCHECKBOX 
 Distributor Created Promotion        10pts
 FORMCHECKBOX 
 Distributor Created Internal Incentive
 20pts
               
       (<= 10 attendees)                       

       (1 – 2 months)


       Program (capped at 2 programs)                                                                                                    
     FORMCHECKBOX 
 Conduct Customer Training 
   
 20pts
 FORMCHECKBOX 
 Distributor Created Promotion        20pts           (> 2 months)                    
          (> 10 attendees)


        (> 2 months)
    FORMCHECKBOX 
 Advertising                                                   5pts
 FORMCHECKBOX 
 Customer Mailing 

     10pts






	Activity Point Value:                    pts
	Number of Branches Affected:       
	Expected Total Points Reward:                         pts


Documentation Requirements

Documentation is required for each Development Activity submitted. Please complete all sections possible.
	1. Parties Involved:
     

	2.      Activity Details (description of activity – how it was implemented, etc.) :
     


3. Product Focus
 FORMCHECKBOX 
 Electrical Distribution or Power Merchandise
 FORMCHECKBOX 
 Logic or Motor Control 
 FORMCHECKBOX 
 Automation
 FORMCHECKBOX 
 All Products 
4. Order Result
To receive credit for development activities that resulted in customer orders, indicate the appropriate incremental annual sales dollars below. 

 FORMCHECKBOX 
 $0–$5,000
 FORMCHECKBOX 
 $5,000–$10,000         FORMCHECKBOX 
 $10,000–$20,000        FORMCHECKBOX 
 $20,000–$50,000           FORMCHECKBOX 
 $50,000–$100,000          FORMCHECKBOX 
 $100,000 +

5. Business Impact
 FORMCHECKBOX 
  Converted new customers


 FORMCHECKBOX 
  Increased customer awareness of Schneider Electric products

 FORMCHECKBOX 
  Increased sales to existing customers

 FORMCHECKBOX 
  Increased competency of distributor sales staff

 FORMCHECKBOX 
  Return of former customers 


 FORMCHECKBOX 
  Distributor sales staff more actively engaged in selling Schneider Electric products

 FORMCHECKBOX 
  Improved customer relationships

 FORMCHECKBOX 
  No impact

For questions, you may contact NSI at:
E-mail: squaredcoop@coams.com                                
Phone: 1-877-213-0679     
Approved claims and activities must be submitted on-line to NSI by Jan 10, 2012 for reimbursement from 2011 Funds
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